
“It makes people say ‘I want

to live in this community

because look at this

masterpiece of a club.’ I can

live, work and play here, and

that is what I do.”
Maria Procacci Owner, vice president and
director of the country club

Residents of Vineyards Country
Club are astonished that they have a
brand new 70,000 square foot club-
house and a new wellness center, and it
didn’t cost them a penny.

“It is unheard of. It is almost unbe-
lievable,” said Kelly Heintzelman, who
has lived in the community for four
years.

“I am amazed at that,” added Tom
Pastore, who has lived in Vineyards
since 1995. “I take my hat off to them be-
cause that was a big number for them to
do the clubhouse and the fitness center
and they did more pickleball courts.”

The entire bill was picked up by the
Procacci family who created the Vine-
yards community in 1986. The Procac-
ci’s won’t say how much it all cost, but
they did say it was a lot. They took the
old 70,000 square foot Mediterranean
style clubhouse gutted it and created a
new, more modern edifice. They added
the wellness center that has a spa,
workout areas, a new saltwater pool,
hair and nail salons and more. They
doubled the number of pickleball
courts from three to six. Next year they
will start footing the bill for golf course
renovations. Homeowners say this not
only makes the community more enjoy-
able for them, it greatly raises their
property values.

“Absolutely, what they did absolute-
ly brings the value of each house in the
Vineyards up,” Pastore exclaimed.

“The increase of value of these prop-

erties is through the roof,” Heintzelman
added. “Sure real estate value is crazy
right now, but also because the club is
beautifully maintained and there are no
assessments. We could sell our condo
for one and half times more than we
paid for it.”

Residents point to other nearby
communities where residents were as-
sessed thousands and sometimes tens
of thousands of dollars for major reno-
vations. But that’s not the way the Pro-
cacci family wanted to do business. The
family has a legacy of hard work and
family bonds that they want to extend
to the residents that live there.

The legacy began with brothers Mike
and Joe Procacci who started Procacci
Brothers Sales Corporation in the base-
ment of their parents’ home in Camden,
New Jersey in 1948. The company flour-
ished and grew into one of the largest
wholesale produce distributors in the
world. In 1961 they purchased 2,000
acres in North Naples using it to grow
their produce. But when the land ap-
preciated in value, they decided to de-
velop it into a community. It grew to in-
clude 38 individual gated communities
and 450,000 square feet of commercial
space. They donated land for Vineyards
Elementary School and maintain the
public roads at no cost to taxpayers. 

The entire clubhouse at Vineyards was gutted and renovated. The club used to have a Mediterranean look. Now it is a more transitional style. DIANA TODOROVA
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upgrades with
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When construction workers tore down the low flat ceiling in the restaurant, they
discovered a peaked design. So they created a light wood peaked ceiling over
the dance floor and dining areas. FORTMYERS See RESIDENTS, Page 8D
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Southwest Florida’s top 10 sellers
Lee Co. Features Year Built

Square
Footage

Selling
Price

Bonita Springs Gulf Front 2020 5560 $8,500,000

Bonita Springs Gulf Front 2020 5637 $8,000,000

Bonita Springs Gulf Front 2006 6000 $7,850,000

Captiva Gulf Front 1990 4736 $6,324,500

Bonita Springs Lakefront 2000 9293 $4,750,000

Captiva Gulf Front 1974 2854 $3,450,000

Bonita Springs Beach Access 2002 4532 $3,100,000

Bonita Springs Gulf Access 1995 5812 $3,050,000

Cape Coral Gulf Access 2022 3355 $2,295,000

Fort Myers Fresh Water Canal 2021 3754 $1,920,630

Collier Co. Features Year Built
Square

Footage
Selling

Price

Naples Lakefront 2021 6016 $10,250,000

Naples Beach Access 2021 4092 $5,850,000

Naples Lakefront 1992 4965 $4,400,000

Naples Private Pool/Spa 2019 3883 $4,295,000

Naples Beach Access 1994 4209 $4,000,000

Marco Island Gulf Access 2002 3689 $3,225,000

Naples Gulf Access 1978 3608 $3,110,000

Marco Island Gulf Access 2016 4568 $2,975,000

Naples Lakefront 2003 4016 $2,350,000

Naples Golf Course 2006 3042 $1,900,000

For the week of November 1 - 7, 2021

SOURCE: ROYAL SHELL REAL ESTATE THE NEWS-PRESS
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They also sold some of the land and
now have 1,370 acres. The community,
that has a mix of single family homes,
town houses, villas, coach homes, con-
dos and high rises, is built out with 2,719
front doors.

When the first people were buying at
Vineyards, lake view lots were about
$50,000 with interior ones being a bit
less. Homes started at about $200,000.
Now, or course, prices, are much higher.
All homes are resales with prices of:

h Villas from the $300’s to over
$600,000

h Single Family Homes from the
$500’s to over $2,500,000

h Condos from the high $200’s to the
high $900’s

h Coach Homes from the $400’s to
over $900,000

h

When the brothers passed away at
ages 95 and 90, their children took over
the business. Maria Procacci, owner,
vice president and director of the coun-
try club, is Mike Procacci’s daughter.
She said the clubhouse has had some
smaller remodels since it was first built
in 1988, but nothing like the one that
was just completed.

“This was a major one,” Procacci
said. “We gutted the whole clubhouse
and redesigned it. We completely gut-
ted to the studs. The whole thing is you
are competing with other newer com-
munities. We were dated, and we want-
ed to come into the 2022s. That was
most important. We wanted to stay
competitive in the market.”

Zach Bouchard, marketing director,
described the old clubhouse as very
dated.

“It was very Mediterranean,” he be-
gan. “You had your beiges, and the stuc-
co finishes, the very dark woods, and
there were trophy cases.”

All that has been replaced with light-
er, brighter colors, more open spaces,
cleaner lines and a transitional design.
A conference room was added. When
they tore off the low ceiling in the dining
area, they found there were higher ceil-
ings behind the drop down. So they cre-
ated a white wood peaked ceiling over
the dance floor and dining areas.

To compete, Procacci said they also
needed a wellness center, which the
community had been lacking. 

“Vineyards is highly unique in that
there were no assessments to build this
club,” Procacci stressed. “We are pri-
vately owned, so out of the well man-
aged dollars the Procacci family paid for
the renovations. We never announced
how much, but it was a lot of money.”

Member initiation fees helped with
the bills and the property is debt free,
Procacci added. She said once the well-
ness center was open and the club-
house renovations complete, member-
ships increased.

“We knew that would add to it,” Pro-
cacci said. It makes people say ‘I want to
live in this community because look at
this masterpiece of a club.’ I can live,
work and play here, and that is what I
do.”

Residents continue to tout their hap-
piness at the updates they enjoy with-
out paying the price.

“The people appreciate what they
did,” Pastore said. “People are realizing
for the money this is the best value.”

Heintzelman said it took her a really
long time to believe that this would all
happen without her being charged a
fee.

“When we joined, the owners made it
very clear that the owners will never as-
sess us,” she began. “We could not be-
lieve it, but we have never been as-
sessed and all the improvements have
been done without the assessments.
When they first told us that, literally I
said ‘oh this is just a selling point.’ Then
we got the new dues and no assess-
ment. That is a huge reason why we
stay here. I love where I live. It is pretty
incredible.”

This new spa was part of the upgrading and renovations recently done at the Vineyards. The community added a wellness
center with the spa, salt lap pool and more. MICHAEL A CARONCHI

Residents
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the Collier Building Industry Associa-
tion’s Sales and Marketing Council.
Garnering Best Kitchen and Best Mas-
ter Suite, the stunning new luxury
Portmore estate was brought to life
with an inspired interior design that
enhances the home with a blend of
midcentury modern and contempo-
rary coastal elements. Within 4,059
square feet of living space, Senior De-
sign Director Michael Scott created re-
fined interiors with a palette of creamy
pearl paired with rich wood tones that
perfectly complement the sophisticat-
ed, clean-lined elegance of the Port-
more design. A gourmet-worthy kitch-
en with sleek-lined cabinetry features
an ingenious walk-through office, pan-
try and wine room. A private hall leads
to the estates expansive master suite,
where dual oversized walk-in closets
offer ample wardrobe space and a spa-
inspired bath showcases a dramatic
freestanding soaking tub and dual
vanity areas.

London Bay garners top honors
with 11 Sand Dollar Awards

London Bay and its partners recent-
ly received 11 Sand Dollar Awards dur-
ing the annual program presented by
the Collier Building Industry Associa-
tion’s Sales and Marketing Council.
The Sand Dollar Awards are the high-
est accolades given by the CBIA, hon-
oring the best in building, design and
more. London Bay received top honors
for sales, product, design and renova-
tion for homes in Southwest Florida.
London Bay kicked off the awards with
the distinct top honor for Sales Man-
ager of the Year awarded to Director of
Sales, Michael Veliz. The sales mo-
mentum that began building at Lon-
don Bay Homes in the fall of 2020 con-
tinued growing at an incredibly strong
pace through the first half of 2021 –
thanks in large part to Veliz’s leader-
ship, guidance and communication
with sales teams and homebuyers.

London Bay Renovation honored
with Sand Dollar award

London Bay Renovation, a division
of London Bay that specializes in reno-
vating luxury residences in some of
Southwest Florida’s most exclusive
neighborhoods, was recently honored
with a coveted Sand Dollar Award dur-
ing the annual awards program pre-
sented by the Collier Building Industry
Association’s Sales and Marketing
Council. Receiving the top recognition
for a Space Renovation, London Bay
Renovation completely transformed a
16-year-old Mediterranean-style Bella
Baia condominium on Gulf Shore Blvd.
N into a light-filled, coastal contempo-
rary Naples retreat.

TRANSACTIONS

Investment Properties
Corporation

A to Z Towing & Recovery, Inc.
leased 700 square feet of office space
from DH SQUARED PROPERTIES, LLC
located at 2500 Airport Road, Unit
#205. Patrick Fraley negotiated this
transaction.

Victory Wellness & Medspa of Na-
ples, LLC leased 1,500 square feet of re-
tail space from Creena Verghese Rev
Trust located at 9975 Tamiami Trail
North, Suite 1 (aka Suite 101). Rob Car-
roll represented the Tenant and Ham-
ish Williams of AJS Realty Group rep-
resented the Landlord.

Charles J Nafie Architecture & De-
sign leased 1,280 square feet of office
space from 625 FIFTH AVENUE
SOUTH HOLDINGS, LLC located at
625 5th Avenue South, Suites #621-
210B. Tara Stokes negotiated this
transaction.

4006 Progress Ave, LLC purchased
13,500 square feet of commercial space
from McDabe located at 4006 Progress
Avenue for $2,000,000. Christine
McManus represented the Seller and
William V. Gonnering represented the
Buyer.

LSI Companies, Inc.

LSI Companies, Inc. brokered an
18.21 acre agricultural property in Pun-
ta Gorda for $435,000. The property
was acquired by J&D Investments of
Broward, LLC, from Connied, Inc., a
Florida Corporation. The property is
located at 39900/39990 Cook Brown
Road, Punta Gorda. The deal was bro-
kered by William Rollins and Hunter
Ward.

PERSONNEL

Adam Bornhorst Joins Lee &
Associates | Naples-Ft. Myers as
Senior Associate

Lee & Associates announced today
that Adam Bornhorst has joined the
company of Lee & Associates|Naples-
Ft. Myers as a senior associate in the
Ft. Myers branch office. Bornhorst will
be joining the industrial team special-

izing in the representation of industrial
building owners, landlords and tenants.
He has been practicing real estate over
10 years and graduated from the Univer-
sity of Dayton with a bachelor’s degree
in finance/economics in 2008.

Bonaquist | Allen Law Firm Formed

Attorneys James A. Bonaquist, Jr.
and Jacquelyn Allen have joined forces
to form a new practice, the Bonaquist |
Allen Law Firm. Bonaquist has been an
attorney in Southwest Florida for more
than 35 years as a partner in the long-
standing Naples firm of Cardillo Keith
Bonaquist. Both Bonaquist and Allen
are licensed to practice law in Florida
State Court and Federal Court. The new
law office for Bonaquist | Allen is located
in the MidwestOne Bank Building at
4099 Tamiami Trail North, Suite 308, in
Naples. Visit their website at Bonaquis-
tAllenLaw.com or contact them at 239-
276-7127.

Veteran Agents Joins Royal Shell
Real Estate, Inc.

Michael Polly, Broker of Royal Shell
Real Estate, is pleased to announce that
top producing veteran agents Stacey
Schwind, Bill Kiley, Deena Cooper, Wade
Abed, Keri Abed, Cynthia Maves, Lori
Grechika, Robert Bridges, Patricia
Ewashko, Kyra Quarles, David Quarles,
Sean Tanner, Donna Keller, Brant Keller,
Chris Araujo, Samantha Puckett, Julie
Hatton, Christina Olson, Wendy Sha-
piro and Johan Borelius have joined
Royal Shell Real Estate, Inc.

CoStar’s Q3 2021 Power Broker
Quarterly Deals Award

CoStar Group, Inc. today announced
the CoStar Power Broker Quarterly
Deals winners for the third quarter of
2021. Justin Thibaut, CCIM, Randy Thi-
baut, ALC, and William Rollins, ALC,
CCIM, came out on top in the list of win-

ners in Southwest Florida. The CoStar
Power Brokers Quarterly Deals winners
are determined by the top deals execut-
ed every quarter, based on price and
square footage. For more information,
visit: https://www.costarpowerbrok-
ers.com/quarterly-deals/

Gulf Coast International
Properties announces Luxury
Rental Specialist Award

Gulf Coast International Properties®
is pleased to announce Sarah Wayne as
recipient of the Live Exceptionally Five-

Star Luxury Rental Specialist Award for
the month of October 2021. A lifelong
Neapolitan, Sarah has a deep under-
standing of the Naples market. Sarah’s
real estate career has been focused on
Luxury Rentals where she has proven
her innate ability to exceed the expecta-
tions of both homeowners and tenants
in the Luxury sector. Sarah’s back-
ground in real estate appraisal com-
bined with her extensive knowledge of
the rental market enables her to be a
valuable resource for individuals look-
ing for rental property in Naples.
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